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Deluxe Marketing Plan – 6% or higher commission
Print Advertising  

• Homeseekers: We run until sold 
• Flyers sent to every Realtor in your area 
• Flyers for your home (If deemed beneficial) 

Web Advertising  
• RMLS (Multiple Listing Service) 
• Placement on our websites; Thayersells4u.com, 

Teamthayer.com and integrityhomesonline.com 
• Listing on Cragslist.com 
• Listing on Homesandland.com 
• Listing on KW.com 
• Listing on Justrealestate.com 
• Listing on Oodle.com 
• Listing on Classifieds.com 
• Listing on Googlebase.com 
• Listing on Realtor.com 
• Listing on Registerguard.com 
• Listing on Zillow.com 
• Listing on Windowslive.com 
• Listing on Facebook.com 
• Your home will also be on every web site using the IDX system to 

search for homes. The number of sites using IDX searches is infinite. 
• Automatic Feedback System with mass email to all agents who 

have shown house announcing changes 
Optional Services 

• Open House with announcement on website and through 
Registerguard.com 

• Broker Open Houses 
• Register Guard Open House ads (When Necessary) 
 



 
  
 

TOP 10 Reasons to choose Team Thayer 
1. We are full time real estate professionals who are in the top 10% of all agents in 

Lane County 

2. We Have a combined 25 years of Sales & Marketing  Experience so we can sell 
your house for more money because we know how to negotiate and overcome 
objections 

3. We have a marketing & technology specialist within our team to customize 
(Pictures, Ads, Website, and Flyers). We know how to reach today’s Internet-
Savvy Home Buyers with our comprehensive website, TeamThayer.com 

4. We use an automated feedback system so that you & I will  know what potential 
buyers & agents think of your  home and can make any adjustments that are 
needed 

5. We are Successful Real Estate Investors actively buying, selling, building & 
renting homes. We can provide our knowledge & expertise within these areas of 
Real Estate as an added free service. 

6. We are experienced at staging homes to sell. We can  offer you our free home 
staging advice so your home will show at it’s best 

7. We work as a team so all of your needs will be met through teamwork.  You will 
have the use of a  Listing Specialist, Buyer's Specialist and Marketing Expert & 
Office Manager 

8. We have years of experience with real estate financing, so we can assess buyer’s 
ability to afford your property & help them locate the best places to obtain 
financing 

9. We keep ourselves informed on the market in your neighborhood & price range 
so we have the market knowledge to price your home competitively. 

10. You will receive personalized service from a member of Team Thayer. We will 
keep you up to date on what is happening with your real estate purchase or sale. 

 
 



 
 
 
 

TTeeaamm  TThhaayyeerr’’ss  AAuuttoommaatteedd  FFeeeeddbbaacckk  
SSyysstteemm  WWoorrkkss!!!!  

••  OOuurr  pprroommiissee  iiss  ttoo  ppuutt  iinn  ppllaaccee  aa  ffeeeeddbbaacckk  ssyysstteemm  tthhaatt  kkeeeeppss  
yyoouu  iinnffoorrmmeedd  aanndd  iinn  tthhee  lloooopp  wwiitthh  2244//77  aacccceessss..  

••    WWee  wwiillll  sseellll  yyoouurr  hhoommee  ffaasstteerr  aanndd  ffoorr  mmoorree  mmoonneeyy  iiff  wwee  ccaann  
mmaakkee  aaddjjuussttmmeennttss  ttoo  pprriiccee,,  ssttaaggiinngg,,  sshhoowwiinngg  iinnssttrruuccttiioonnss,,  eettcc..  
bbaasseedd  oonn  ffeeeeddbbaacckk  ffrroomm  aaggeennttss  aanndd  ppootteennttiiaall  bbuuyyeerrss  

••  BBootthh  ooff  uuss  ccaann  sseeee  wwhhaatt  ppootteennttiiaall  bbuuyyeerr  ffeeeeddbbaacckk  hhaass  bbeeeenn  lleefftt  
oonn  yyoouurr  hhoommee,,  aanndd  aarree  tthheenn  aabbllee  ttoo  mmaakkee  aaddjjuussttmmeennttss  bbaasseedd  oonn  
tthhaatt  ffeeeeddbbaacckk..  
  

  
  

  
 

 
 
 
 
 
 
 
 

 

 

 

 
 

*Above is an example of what your feedback will look like itemizing agents who have shown your property and 
listing their detailed feedback. 

 

 



 

         GGGEEETTTTTTIIINNNGGG   YYYOOOUUURRR   HHHOOOMMMEEE   RRREEEAAADDDYYY   
      
      
            IIInnnsssiiidddeee                     OOOuuutttsssiiidddeee   

CCCLLLEEEAAANNN!!!CCCLLLEEEAAANNN!  Have the carpet 
shampooed; 
Wax the floors; wash the walls, windows, 
blinds, drapes and lighting fixtures. Consider 
engaging a cleaning service, recognizing that it 
is a justified moving expense. 
 
KKKIIITTTCCCHHHEEENNN   AAANNNDDD   BBBAAATTTHHHRRROOOOOOMMMSSS               Clear off 
counter tops. Leave your canisters and little else. 
Maximize the available counter space. These 
rooms should be gleaming. If unsightly, have the 
tub re-caulked and remove mineral deposits and 
grime from the shower walls. Clean the stove, 
microwave and refrigerator.   
   
PPPRRRIIIMMMAAARRRYYY   SSSTTTOOORRRAAAGGGEEE   AAARRREEEAAA   Like the 
garage, its time as come to be liberated. 
Remember, you can do it now and benefit with a 
more attractive home on the market, or you can 
do it several months from now, in the process of 
moving when there is no advantage. Do it now! 
   
RRREEEPPPAAAIIIRRRSSS   Identify and repair dripping 
faucets, sticking or creaking doors, etc.  When 
people see areas of disrepair they begin to 
wonder whether there may be other unseen 
problems. 
 
CCCLLLOOOSSSEEETTTSSS         Remove out of season clothing. 
Organize your clothing and the shoes on the 
floor. Remove all clutter from cabinets and 
closets. 
 
FFFUUURRRNNNIIITTTUUURRREEE            The less furniture, the larger a 
room appears to be. 
   
AAA   LLLIIIGGGHHHTTT   AAAPPPPPPEEEAAARRRAAANNNCCCEEE         As a rule, do 
everything to lighten the appearance of the 
home. Raise the blinds, open the drapes and use 
the light colors. Repaint any room beginning to 
look shabby.  

Walk the property with a pad and 
pencil. List anything that you think is 
less than satisfactory without regard to 
cost or time. You can review the list 
afterwards to determine what you can 
and can’t repair. 
 
TTTHHHEEE   HHHOOOUUUSSSEEE      Take a close look as you walk the 
property. Clean anything that looks unkempt or dirty; 
repair or replace anything that looks loose, dingy, 
rusted or broken. Make sure the door bell works. 
Replace a tired-looking mail box; clean the exterior 
light fixtures and wash the windows. Try to spot 
hanging or rusty gutters, crooked antenna, loose 
shingles or shutters. 
 
TTTHHHEEE   YYYAAARRRDDD         Turn and weed the beds; trim the 
trees and shrubs. Lay in ground cover. Mend the fence, 
fix the gate latch. Pick up litter. Consider a 
landscaping/lawn service.   
 
OOOUUUTTTDDDOOOOOORRR   FFFUUURRRNNNIIITTTUUURRREEE    Examine and 
spot paint your out door furniture. If it’s rusty or un-
repairable consider disposing of the pieces. 
 
FFFRRROOONNNTTT   EEENNNTTTRRRYYY      It’s the first thing your buyers 
see as they stand and wait for the door to open. It’s 
worth the extra effort to spruce it up. 
 
TTTHHHEEE   GGGAAARRRAAAGGGEEE         The time has come. Discard 
virtually everything in the garage that hasn’t been used 
for a year. Wash it down. 
 
 

• Think in terms of a home 
that is sparkling clean, uncluttered 

and spacious 

   



LISTED AND 
SOLD BY 

REAL ESTATE 
AGENT

69%

15%

4%
4%

8%

LISTED AND SOLD BY REAL ESTATE AGENT SOLD IT MYSELF

TURNED IT OVER TO HOMEBUYING COMPANY TRIED AGENT BUT SOLD IT MYSELF

TRIED TO SELL IT MYSELF BUT HAD TO USE AGENT 

            
   TTTEEEAAAMMM   TTTHHHAAAYYYEEERRR   SSSHHHOOOWWWSSS   HHHOOOWWW      

UUUSSSIIINNNGGG   AAA   RRREEEAAALLL   EEESSSTTTAAATTTEEE      
BBBRRROOOKKKEEERRR   WWWOOORRRKKKSSS!!!   

   
TTThhheee   RRReeeaaalll   EEEssstttaaattteee   BBBrrroookkkeeerrr   iiisss   fffiiivvveee   tttiiimmmeeesss   mmmooorrreee   sssuuucccccceeessssssfffuuulll      

ttthhhaaannn   aaannn   iiinnndddiiivvviiiddduuuaaalll   iiinnn   ssseeelllllliiinnnggg   hhhooommmeeesss...   
   

    
 
 
 
 
 
 
 
 
 
 
 
 
 
 
  

 
 

The real estate industry has proven itself to be the very best and most effective system to market 
residential real estate. We have marketing tools that are not available to a home owner, including;   
 1) the MLS, 2) Continuing advertising programs, 3) national relocation system and 4) personal contacts 
with many other professional real estate brokers.  

*Keep in mind that when you are selling your house without an agent that potential buyers will want to 
automatically deduct 6% off the sales price to compensate for the fact that there aren’t any real estate 
agents involved, and that other comparable homes most likely sold through a real estate agent. 



 
 

   PPPRRREEEPPPAAARRRIIINNNGGG   FFFOOORRR   AAA   SSSHHHOOOWWWIIINNNGGG  

HHHOOOMMMEEESSS   TTTEEENNNDDD   TTTOOO   SSSEEELLLLLL   MMMOOORRREEE   QQQUUUIIICCCKKKLLLYYY   AAANNNDDD   FFFOOORRR      
HHHIIIGGGHHHEEERRR   PPPRRRIIICCCEEESSS   WWWHHHEEENNN   TTTHHHEEEYYY   SSSHHHOOOWWW   TTTHHHEEE   BBBEEESSSTTT 

It’s very important that your home shows well. 
We’re also aware that it can’t always be perfect. 
After all, you and your family must live there too. 
Develop a routine that will allow you to pick up and 
be prepared to show in a reasonable period without 
duress…a 45 minute countdown, for example. This 
means that certain things must be done in advance. 
For example, beds should be made up first thing in 
the morning and dirty dishes placed in the 
dishwasher after use so that you needn’t rush 
around tending to this matter at the last moment. 
This way you can prepare for each showing in an 
organized, un-hassled routine. 
 
BBBEEEFFFOOORRREEE   EEEAAACCCHHH   SSSHHHOOOWWWIIINNNGGG………...   
   
PPPIIICCCKKK   UUUPPP   EEEVVVEEERRRYYY   RRROOOOOOMMM    Check counters, 
floors, halls and stairs. Straighten up or remove 
newspapers, magazines, mail, toys, clothing, 
recreation gear, snack glasses and dishes. 
 
TTTUUURRRNNN   OOONNN   AAALLLLLL   LLLIIIGGGHHHTTTSSS       Even those in closets 
and storage rooms. Electric lights have an 
amazing capability for creating an illusion of 
lightness, airiness and largeness. 
 
OOOPPPEEENNN   AAALLLLLL   DDDRRRAAAPPPEEESSS,,,   SSSHHHAAADDDEEESSS   AAANNNDDD   
BBBLLLIIINNNDDDSSS   
Do all hat you can to create a bright and light 
ambiance.  THE BEDROOMS Make up the 
beds, neatly and attractively, early in the 
morning. This is a job you don’t want to have to 
do when you learn that the buyers will be there 
within the hour. 
 
TTTHHHEEE   KKKIIITTTCCCHHHEEENNN      Be sure all countertops are 
clear and “squeaky clean”. Wipe down 
appliances. Be sure all dishes are in the 
dishwasher or cleaned and put away. The sink 
should be clear and clean. 

CCCLLLEEEAAANNN   AAAIIIRRR         Keep air fresheners in 
closets, bathrooms and kitchen. Be 
especially careful to keep kitchen odors 
fresh: coffee brewing or cinnamon coffee 
cakes baking in the oven have a lasting, 
inviting effect. 
   
MMMUUUSSSIIICCC,,,   MMMUUUSSSIIICCC,,,   MMMUUUSSSIIICCC      Perhaps you 
can’t have something baking in the oven 
every time, but soft, pleasant background 
music may be very effective. 
 
FFFIIIRRREEEPPPLLLAAACCCEEE      A warm, cozy fire may be 
just the extra touch that turns the trick. 
 
AAAIIIRRR   CCCOOONNNDDDIIITTTIIIOOONNNIIINNNGGG      If the weather is 
warm and sultry, have it operating. 
 
TTTHHHEEE   BBBAAATTTHHHRRROOOOOOMMMSSS      Keep a set of fresh, 
attractive towels in each room that you can 
change instantly. 
 
TTTHHHEEE   EEENNNTTTRRRYYYWWWAAAYYY      It’s the first and last 
impression that your buyers will have of 
your home – make it a good one! Check it 
regularly for sharpness. 

KKKeeeeeeppp   yyyooouuurrr   ppprrriiivvvaaattteee   iiinnnfffooorrrmmmaaatttiiiooonnn   ppprrriiivvvaaattteee...   

Before you have a showing, lock down your 
family computers, and put away sensitive 
information, bills, and paperwork. If you 
have a cabinet in your home office that 
locks, use it. Although most home buyers 
couldn't care less whether you're carrying a 
$4,000 balance on your Visa card, there are 
people who pretend to be home buyers 
simply to steal items and information from 
unsuspecting homeowners. 

   
 




