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“News To Help You Save Time And Money!” 

Just An Update! 

  Wow, someone turned off the faucet!  We have had several weeks here of just finishing up 
trying to get closed on properties that we put under contract during the Tax Credit Period.   Yes, the 
Tax Credit did help business for the past months.  By the way, the tax credit extension is just for getting 
properties under contract closed. 
 
  If you look at the Plano graph, we dropped in May for the number of sales!  In May!  We 
are usually climbing out of the slow beginning and leading to a peak of activity in either July or August!  
What does this mean?  Are we on the downhill now, or will we level out, or can we ascend like the nor-
mal “bell” we have experienced in the market pretty consistently in the past?  Well, I don’t know for 
sure!  Showings have been slow on our listings, contract pendings are down (which means fewer buyers 
are putting contracts on homes), and the number of sales are down.  The good news is that the interest 
rates dropped again to 4.5% and sales prices are still very stable!   Unbelievable for the very low interest 
rates!  And for the sellers, the good news is less inventory of homes on the market. 
 
  We are seeing more sellers wanting to know the value of their homes, and thinking of sell-
ing, which is happening a little later this spring.  Maybe the market is similar to our weather this year: 
we were cool for a longer time and then boom--we are hot!  Maybe our market will follow suit! 
 
2nd Honeymoon!? 
    Oh, yes, those of you that know my sweet husband also know how romantic he is!  (NOT)  
But I did talk him into going to New York in July to see our girls and to take a detour first to Niagra 
Falls!  We will arrive in New York and take a short flight to Niagra Falls and spend a day at the Falls, 
and then ride the train back to New York City traveling along the Hudson River and Valley.  Should be 
very pretty and restful to look and not drive and I have never been to the Falls!   
 
  Maybe I should call the trip to Niagra Falls a second honeymoon since our first one was 
spent at Quartz Mountain Lodge in Oklahoma with our wedding dinner at Dairy Queen, 39 years ago! 
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** If we missed your birthday, please call or email us so we can add you to our list! 
** If your family holds on to their ice cream card coupons, you can now redeem three of them for an ice cream cake!**  

“ Our Real Estate Family’s July Birthdays” 

“ Evidence of Success” 
Is it Time Yet? 
Mack, Sarah and I had spoken several times over the last few years about selling their house, which 
we sold to them as their first home.  The timing wasn’t right and I let them know that I didn’t think it 
was time.  
  
When the tax incentive was offered, we made the decision that now would be a smart time to 
move.  Having added little Jacob to the family and with both grandparents living in Plano,  Mack and 
Sarah really needed to be closer with less traveling and more convenience.  
  
We had looked at some properties to see if there was something out there they could buy and still 
feel comfortable with the payment.  They really didn’t want their payment to go up much more than what they were al-
ready paying.  With the equity in their house and the low interest rates, it looked like we could do that.  But of course, 
until we had some interest in their house, the search was pointless.  We decided that we needed to first work on their 
house. They put in new carpet, made a couple of small repairs, and removed the clutter and excess.  It was worth the 
effort because we sold it in 22 days!    
  
Boy, once we got a contract on their house, we went full gear to find their next home!   We found a great home, well 
priced, in a nice neighborhood, convenient to both sets of grandparents.  With Sarah and Mack’s work schedule, it has 
made life so much easier.  Now they spend less time in the car and have so much more room to expand!  
 
If you know someone that is thinking about selling and buying but just doesn’t know if this is the right time to do so, have 
them give me a call and we will evaluate their situation and see if it is time yet? 

Janelle  Meehan Summer  Munoz Luisa  Valls Roland  J ohnson 

Cameron  Worth Cameron  Bell Rhonda  Parks April  B lakey 

Mike  Dover Sharon  Hays Margy  Park Caitlin  Mims 

Phillip  Atkison Caleb  Moniak Dr. Allan  Kogan Ter ri  Jewell 

Nina  Baggett Matthew  Moniak Shawn  Ellinger Jeff  McClung 

Cesar  Bustos Norwood  Story Tim  Hodges Theresa  G uschel 

Tita  Keith Jerid  Hogan Michelle  Cunningham Sandr a  Reeves 

Nicole  Saraceni Megan  Carrasquillo Sergio  Munoz C raig  Huntoon 

Michelle  Steele Lou  Izzi Clay  Beck Jackie   Womac k 

Jackie  Bese Debbie  Schroder Steve  Bessette Stacy   Bradshaw 

Tresa   Wilson Tom  Morey Liana  Kusterer Cameron  Bell 

Brenda  Dillon Zachary  Story Harry   Williamson Pa ige   Wirta 

Marie  Guerin Norma  Minchew Marcia  Formanck Ivet  Solis 

John  Lanham Mason  Gottschalk Megan  Eidson Russel l  Weinert 

Oscar  Martinez Sophia  Young Margy  Park Bill  Carl ey 

Lois  Liconte Glenda  Parr Betania  Calles Nikki  M iles 

Marie  Guerin Jean  LaFargue Dale Allen  Pedersen D empster  Ross 

Luz  DeLellis Billy  Miller Brian  Martin Mackynzie  Newman 

Kitty  Avila Natalie  Cook Al  Schifferly Chad  Lin der 

Jack  Lane Michelle  DeLellis Monica  Husted-Navarr ete  
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“How To Handle Interruptions” 

Researchers have found that pharmacists are skilled at filling prescriptions for physical and mental 
illnesses, but when it comes to talking to their customers about the medication after filling it,  
pharmacists are not equally adept. 
 
The researchers discovered a significant difference in how pharmacists interacted with customers 
who were filling prescriptions for cardiovascular problems and those who were filling prescriptions for 
anxiety and depression:  Pharmacists spent much less time talking to those filling mental health pre-
scriptions.  This was not because of any overt discrimination by the pharmacists, but was due to the 
belief many pharmacists held that assumed customers did not want to discuss their mental health 
medications in front of others. 
 
Unfortunately, the result is that people getting mental health medications may receive less informa-
tion about side effects and other problems.  Customers need to ask to speak to pharmacists and 
move the conversation to a private area if they so desire. 

“Stop, Talk, Listen” 

Ask your child what he wants for dinner only if he’s buying.        - Fran Lebowitz 
 
Help others get ahead.  You will always stand taller with someone else on your shoulders.   - Bob Moawad 

It’s annoying when someone interrupts you while you’re talking.  Here are a few strategies for han-
dling interrupters: 
· Hold up your index finger.  You may be surprised at how effective this can be. 
· Say, “Wait a minute, I’m not done with what I’m saying…” 
· Wait until the interrupter has finished, then say, “What I was trying to say was…” 
 
The next time someone interrupts you, use it as an opportunity to do something rather than just get 
upset.  Pause, then say, “I wasn’t finished; hear me out.”  Or pause, then tell the person how it 
makes you feel when you are cut off – without attacking the person. 
 
Here are a few lines that might help: 
· “Please let me finish…” 
· “It’s really hard for me to listen to you right now because you didn’t let me finish what I was  
 saying.” 
· “When I’m talking to you and you interrupt me, it makes me feel like you’re not interested in what 

I’m saying.” 

Conveniently Located at 
7300 Alma Drive 
Plano, TX  75025 
 

· 6 weeks to 12 years of age 
· 6:30am—6:30pm 
· Developmentally appropriate curricu-

lum 
· Character education programs 
· Secure Webcams�

www.kiddieacademy.com/Plano�

Plano 
972-517-5400�
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AREA SALES % CHANGE  
YEAR AGO 

AVERAGE  
SALES PRICE 

% CHANGE 
YEAR AGO 

PRICE 
PER SQ FT 

% CHANGE 
YEAR AGO 

AVG 
DOM 

% CHANGE 
YEAR AGO 

Plano 254 -5% $251,403 2% $94 3% 57 8% 

McKinney 192 17% $232,954 -5% $86 -3% 65 -23% 

Allen 133 51% $221,266 -8% $87 0% 54 -22% 

Frisco 311 25% $292,324 5% $96 5% 56 -26% 

“May 2010 Statistics” 

Still an excellent time to buy!  And sell although we are slower in sales than we were a month 
ago.  Everything is in place to make that move: 
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In evaluating our clients over the last few months, 85% have been referrals or clients coming 
back, 20% were moving to a bigger home, 15% were moving to a smaller home, 2% were 
moving out of town, 0% were just tired of ownership. 

“Betty’s Market Update” 

“Start Small and Save Big” 

Saving money, especially these days, can seem impossible.  The secret is starting small and staying 
the course. 
 
Don’t try to save too much all at once.  Set a goal of saving just five percent of your  
income every month.  Give yourself a regular reminder, perhaps by sending yourself an 
email every payday; studies suggest people save more consistently if they’re reminded 
on a regular basis.  As time goes on, increase the amount you save.  If you’re careful 
and committed, you can probably get up to 10 to15 percent, which, over time, can add 
up to quite a lot of money. 
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“Welcome New Clients” 
  

“Something to Sing About” 

We could not be in business without your coming back to us for our services, or without the referrals of your friends, 
family and work associates. Thank you to our most recent Buyers & Sellers: 

Sellers: 
 

Mudit and Monica Agarwal—Neighborhood  
Referral 

 
Burl Cary—Past Buyer 25 Years Ago  

 
Shilpi Dey—Past Buyer of My Listing 

 
Bob and Shirley Kemp—Past Buyer 

 
Paul and Donna Wheeler—Past Buyer 

Buyers: 
 

Carlene Chapin—Referred by  My Website 
 

Stacy Kemp—Referred by Bob and Shirley Kemp 
 

Alan LaGrone—Past Seller 
 

David and Michelle Steele—Met at Listing 
 

Paul and Donna Wheeler—Past Seller 

June Quiz Answer   
 

Question:      
What is the green pigment in plants 

that’s vital for photosynthesis? 
 
 

Answer:  Chlorophyll  
 
 

Congratulations to 
 

Mona Madden 
 

  Your name was selected at random from all of 
the correct quiz entries and you’ll receive a  

$25 Gift Certificate to Macaroni Grill. 
 

Watch for your name in a coming month!  
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No need to wonder about the price.  No need to call a high-pressure sales agent who will just make you feel obligated.  
My computers can send you the information quickly and easily, for any house, listed or sold, anywhere in town. 
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Leave the address on my voicemail, anytime, 24 hours a day, and I’ll fax, mail or e-mail all the information to you on 
that listing within 24 hours. 

We know how to sing it – but do we know anything about the origins of our national anthem?  
Here’s a bit of background on The Star-Spangled Banner : 

The Star-Spangled Banner, adopted as the 
national anthem of the United States in 
1931, traces its origins to September 14, 

1814 when U.S. soldiers at Baltimore’s Fort McHenry 
raised a huge American flag to celebrate a crucial vic-
tory over British forces during the War of 1812.  The 
sight of those “broad stripes and bright stars” inspired 
Francis Scott Key to write a poem of four verses 
(although we usually sing only the first).  The melody 
Key used was from a popular English tune written about 
1775.   
 
The actual flag that flew over Fort McHenry and inspired 
Key to pen the anthem is now owned by the Museum of 
American History in Washington, DC; you can see it at 
http://americanhistory.si.edu.  
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Who do you know that might enjoy our newsletter and isn’t currently getting it? Give us a call at (972) 985-4747 or email me at  
Betty.Magee@HomesByBetty.com  If you give us their name and address, we’ll be happy to add them to the mailing list to receive 
our monthly newsletter. 

“Choose Your Family Color” 

“Don’t Trash Those Old Gift Cards” 
Do you have a gift card in your wallet with 18 cents left on it? 
 
When you decide to part with that card, don’t throw it in the trash.  It’s probably made from PVC which stands 
for polyvinyl chloride, and our landfill is not a good place for that.  And while it may seem like your little gift 
card won’t do much damage, it’s estimated that 10 billion new plastic cards are placed in circulation every 
year, resulting in 75 million pounds of PVC material going into our landfills every year. 
 
So, what do you do with those old gift cards?  Some are biodegradable and can go into your home recycling.  
Some are reloadable, and the merchant will put more of your cash on it so you can continue to use it.  And in 
some cases, the store will take back the card when you’re finished with it. 
 
Another option is mailing the cards to Earthworks System, a company that gathers millions of pounds of scrap 
PVC card plastic and reprocesses it into recycled sheets that are used to make new plastic cards.  According 
to the company’s Web site, Earthworks’ process conserves energy by reducing the demand for new PVC, 
and helps protect the environment by reducing that 75 million pounds going into our landfills. 
 
And it’s not just gift cards; how about that old ID card, library card, driver’s license, and hotel key cards?  The 
company doesn’t accept cards with scratch-off labels or holograms, or cards made from non-PVC material; 
otherwise they can be mailed to Earthworks.  And while they do accept credit cards for recycling, you may 
feel more comfortable destroying those cards yourself. 
 
To “go green,” put your old cards in an envelope (no rubber bands, paper clips or paper, please), apply post-
age, and mail to: 
 
Earthworks 
c/o Halprin Industries 
25840 Miles Road 
Bedford, OH  44146. 
 
To go even greener, take up a collection of PVC cards at your office, school, or in your neighborhood and 
ship them to Earthworks (be sure to put the name of your organization on the package so the company can 
track it) or encourage your local retailers and hotels to use Earthworks’ recycled PVC cards. 

If your family is heading for an amusement park, national park, the beach, or anywhere else lots of 
people gather, here’s some advice from travel experts:  Have everyone in the group wear a 
shirt of the same bright color.  This will help prevent you from getting lost or separated from 
one another.  If you have a fashion-conscious teen or pre-teen who deems this dorky, let 
him or her choose the color. 
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“How To Conquer Shyness” 
Even the most successful people have moments when they feel shy and uncomfortable.  For most of us, 
meeting new people is difficult, and making conversation with someone we’ve just met can feel like getting a 
tooth pulled.  The good news is you can overcome and control your shyness.  Here are some strategies for 
becoming the life of the party – or at least not the wallflower: 
 
Explore the causes.   Shyness is usually caused by excessive self-consciousness, a negative self-image, or 
excessive preoccupation with yourself – or a combination of all three.  When you’re feeling shy, analyze your 
thoughts and emotions to find out what’s holding you back.  You’ll be better able to address the problem when 
you understand what’s behind it. 
 
Underline your own strengths.   Instead of thinking about what you can’t do in social situations, remind your-
self of what you’re good at.  Most of us usually don’t have trouble talking about subjects where we feel confi-
dent and experienced.  Focus on these areas instead of any flaws you think you may have. 
 
Focus on other people.   Ask questions that let other people talk, and encourage them to open up and share 
their opinions.  You’ll be less worried about saying something wrong, and you’ll probably find enough com-
mon ground on which to build a real conversation. 
 
Practice greeting people.   Make a point of saying “hello” to the people you see every day – the bus driver, 
the barista at your coffee shop, your coworkers, and so on.  Once you get into the habit, you’ll find it easier to 
smile and offer a friendly greeting to the people you meet in social situations. 
 
Look your best.   You don’t need a complete makeover, but you’ll feel more confident if you know you’re pre-
senting yourself well.  Work with someone you trust on wardrobe and grooming issues.  Don’t overdo it – just 
be sure you’re appropriate for the occasion. 

 
 

 
 
 

 
 

4 bed with spacious Great Room! Kitchen with double  
ovens, flattop stove, eating island, serving window  to 
patio. Master with his/her dressing areas, double s inks & 
2 walk-in closets.  Extended patio with landscaped back.  
See Pictures at www.HomesByBetty.com 

2305 Canyon Valley Trail 

$199,900 
2436 Sq Ft 

 
 

 
 

 
 

 
5 Bed, 3 Living with Pool and fountain Spa!  5th be d  
downstairs for perfect in-law suite with full bath.  Game 
room upstairs. All bedroom have walk-in closets.   Back-
yard has extensive flagstone & landscaping.  
See Pictures at www.HomesByBetty.com 

9804 Adolphus Dr 

$289,900 
 3473 Sq Ft 

“Showcase of Homes” 
 
 

 
 
 

 
4 bed, 3 Living + Study with Pool & aggregate brick  decked 
backyard! Wood floors. Gated driveway. Gameroom up-
stairs. Study with built-ins. Huge master. Covered patio off 
breakfast with grassy area. New roof 2010.  
 
See Pictures at www.HomesByBetty.com 

 
 
 
  
 
 

4 Bed, 2 Living with Pool & fenced Side Yard! Hardw ood 
and tile flooring.  Sun/Spa room with sunken hot tu b & 
full wetbar overlooking pool.  Living area with sky lights 
and 2nd wetbar.  Kitchen with double ovens & eating  bar.  
 
See Pictures at www.HomesByBetty.com 

$299,900 
 3373 Sq Ft 

732 Forest Bend Dr 

2521 Landershire Ln 

$159,900 
1941 Sq Ft 



 
Betty Magee, ABR, CRS, SRES, e-PRO, ASR, ASP  
Betty.Magee@HomesByBetty.com 
Phone  972-985-4747 
Fax     972-867-2436  

2828 W. Parker Road, Suite 105  
Plano, Texas 75075  
972-985-4747 
Betty.Magee@HomesByBetty.com 

Visit our Website! 
www.HomesByBetty.com 

And to search the MLS, go to  
www.SearchDFWListings.com  

This newsletter is intended for entertainment purposes only.  Credit is given to the authors of various articles that are reprinted when the original author is known.  
Any omission of credit to an author is purely unintentional and should not be construed as plagiarism or literary theft.   
 

Copyright 2008 Betty Magee.  This information is solely advisory, and should not be substituted for legal, financial or tax advice.  Any and all financial decisions and 
actions must be done through the advice and counsel of a qualified attorney, financial advisor and/or CPA.  We cannot be held responsible for actions you may take 
without proper financial, legal or tax advice. 
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Interested in the Foreclosure Market?  Go to BankOwnedHomesWeekly.com/Plano 
 

Register for our Buyer’s Class at ww.HomesByBetty.com 
 

Seller Staging Class at ww.HomesByBetty.com 

 

July Quiz Question 
 

Which professional athlete hit a home run in a majo r 
league baseball game, and scored a touchdown in an 

NFL football game, in the same week in 1989?   
 

Everyone who faxes, e-mails or calls in the  
correct answer, will be entered into a drawing  

for a $25 gift certificate to Macaroni Grill.  
 

Be sure to check out  
last month’s winner on page 5. 
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Please recycle this newsletter by passing it along 
to your coworkers, family, friends, and neighbors. 


