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There’s Always Time For Giving

Gwen Burris wanted to help the needy in her community, but thought she would have to wait until she had lots of money and extra time.  Then she heard about a giveaway program run by a local grocery chain.  She thought if that company’s employees could do it, so could she.
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Though still harboring some doubts, Gwen just started handing out bread.  Admittedly, her four children thought she was crazy.  But with quiet commitment, Gwen began what became her daily act of good will.

Now, six days a week, Gwen, with the help of her husband and children, sets up several folding tables in her front yard and props up a hand-lettered sign reading “Free Bread.”  Anywhere from 20 to 60 people stop by and receive bread, bagels, rolls and (on special occasions) pastries.

Gwen has gotten to know many of those she helps on a regular basis.  Some are just temporarily out of work, while others have too many children to feed.  One woman on a fixed income always brings flowers from her garden in return for the bread.  Whenever unfamiliar faces arrive, Gwen always offers an encouraging word and tries to lift their spirits.  She says the rewards of these small deeds far exceed the inconvenience and financial sacrifice.
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Many of us would like to be more generous, but oftentimes feel too strapped for cash or just simply don’t have the time.  Gwen is proof that you can find a way to help those in need.  

Even the simplest act of good will can make the biggest difference.– Adapted from Southern Living

Brad

Thank You for Not Keeping Me a Secret…
Helpful Packing Tips

If you’re making a short trip somewhere, you might want to remember this:  The root word of “luggage” is “lug.”  So it’s a good idea to buy the right size suitcase and pack lightly.

The largest bag that airlines allow as a carry-on is a 22-inch tall suitcase.  If you don’t have to check any bags, you’ll save time and hassle at the airport.  You’ll want to look for a bag that has a retractable handle and wheels for convenience.  Retractable wheels are also a good feature because they’re less likely to cause a problem when you check your bag or try to fit it through security devices.

When you’re packing, keep in mind that most people usually overestimate the amount of clothing and products they’ll need on a trip.  Try to reduce what you take – it might cut back on the chaos and discomfort of traveling.  For instance, you might want to buy a travel-size bottle of combined shampoo/conditioner instead of bringing the full-size bottle from home.  It’s also a good idea to pack anything that could possibly leak in heavy-duty zip-lock bags.  Pack these bagged items away from any clothes that could come into contact with them.

Welcome New Clients 

Here are some of the new clients who 
became members of our “Real Estate 
Family” this past month.  I’d like to 
welcome you and wish you all the best!

Jared & Alex
(referred by Craig & Falcia Smith)

Jon Dede

(referred by Brent & Cheryl Waldvogel)

Craig & Falicia Smith

Savvy travelers also realize that buying and packing clothing items with the “intentional” wrinkled look can save time and hassle, and keep you looking great while you’re on your trip.  When you physically put your clothes into your suitcase, here’s a good regimen to follow:  Put your underclothes in first.  Lay flat items on the bottom and line the edges of the suitcase with items like rolled socks or bras.  Layer your daily wear on top of these items, then pack your finery such as ties, scarves, etc.

Got Willow Bark?

See An Interesting Home?
No need to wonder about the price.  No need to call a high-pressure sales agent who will just make you feel obligated.  My computers can send you the information quickly and easily for any house, listed or sold, anywhere in town.

Just ask me!  It’s all part of my free, no-obligation HomeFinder Service.

Leave the address on my voicemail, anytime, 24 hours a day, and I’ll fax, mail or e-mail all the information to you on that listing within 24 hours.

The Greek physician Hippocrates prescribed the bark and leaves of the willow tree as a pain reliever and fever reducer more than 2,400 years ago.  That’s because both were rich in a substance called salicin, a naturally occurring compound that’s similar to the chemical acetylsalicylic acid, now commonly known as aspirin.

Aspirin as we know it today came about through the efforts of many researchers.  In 1763, Reverend Edward Stone wrote to the Royal Society of Chemists that he tasted the bitter bark of a willow tree and it relieved him from his aches and pains.  He subscribed to the belief that natural maladies often carry with them their cures, and 
Referral of the Month

Congratulations to our

 Referral of the Month, 

Criag & Falicia Smith
from San Marco,s CA
As always, the Referral of the Month receives a free dinner certificate for two…for just giving me a call with the name and phone number of someone they know that may be thinking of buying or selling a home.

because the willow tree grew in a moist environment where most rheumatic complaints abounded, he tried it for relief and found it effective.

Between 1820 and 1840, a series of breakthroughs and experiments made extraction from natural ingredients possible.  Later, scientists derived and buffered (made easier on the stomach and mouth) the superior chemical components.  In 1899 the Bayer Company made aspirin powder available to physicians to give to patients, and a year later introduced the first water-soluble tablets that cut costs of the pain reliever by half – making it widely available and popular.

– Adapted from Chembytes e-zine
Give Your Child A Bright Future

The average cost of a college education during the 2004-2005 school year was $20,082 for tuition at a private college and $5,354 at a public college.  With the addition of a year’s room-and-board expenses, those numbers rose to $27,516 and $11,354, respectively.  That’s why no matter how young your child is, the time to start planning for financing his or her college education is now.

Consider using the following four steps to optimize your college-fund plan:

· Find out how long you have to invest your money.  The longer you have to invest, the better chance you have of reaching your goals.

· Research how much the college education you want to give your child will cost.

· [image: image2.wmf]Decide how much money you’ll invest.  This will depend on several factors:  The college, public or private, you choose to send your child to; the length of time you have and the funds you have available to invest; and how your investments do over time.

· Create a college-fund investment plan.  Look at your goals and the time you have, and you’ll be able to determine a reasonable plan for yourself.  You may also want to consider 529 plans (a tax-advantaged way to save for higher education), Coverdell Education Savings Accounts (formerly known as education IRAs) and mutual funds.

– Adapted from the Oppenheimer Funds website

How To Run An Excuse-Free Office

Thinking of reviewing your current loan?

I am pleased to introduce you to one of my partners Hector Valdez of

 MERIDAS  CAPITAL.

 I have known Hector for many years and he is a good man with integrity and character. He can assist you in reviewing your lending needs whether you are considering refinancing, a new purchase or investment properties. Hector can be reached at 

(858) 603-9679 or

Hector.Valdez@MeridiasCapital.com

Are excuses a common problem in your office?  For the most part, excuses are just defense mechanisms because employees fear blame, embarrassment, reprimands and firings.  As a manager, it’s your job to turn mistakes into a learning experience for your employees.  Here are some suggestions to help you reduce the amount of excuses made by employees under your supervision:

· Make sure your employees know your expectations.  Clarify tasks and assignments that will be each employee’s responsibility.  Explain how the employee fits into the big picture.  This is often an oversight in many businesses and detaches the worker from feeling like he or she is performing meaningful work. 

· Make sure the employee knows where to go for help.

· Help the employee anticipate possible problems and how he or she will handle them.

· After the employee has completed the task at hand – discuss it.  Was it a success or a failure?  Did the employee meet expectations?

· Discuss with the employee what he or she learned from the work.  What could the employee have done differently or more effectively during the course of the assignment?

– Adapted from Nation’s Business
The Dressing Behind The Salad

Did you know that salad dressings have a long history dating back to ancient times?  According to the Association for Dressings and Sauces, early Romans liked to dress their salads with salt, and Egyptians used oil, vinegar and a combination of oriental spices.  Many European monarchs enjoyed their salads with as many as 35 ingredients, including rose petals, marigolds and violets.

It wasn’t until the 20th century that store-bought dressing made its debut.  It evolved from restaurant owners’ packaging and selling their popular salad dressings.  Joe Marzetti was such an entrepreneur.  In 1896, Marzetti opened a restaurant in Columbus, Ohio.  He began to serve customers salad dressings based on old-world recipes.  It was their popularity that in 1919 led to the bottling and selling of his own line of salad dressings.

Here are some popular salads and how they got their names according to Ladyfingers & Nun’s Tummies – A Lighthearted Look at How Foods Got Their Names, by Martha Barnette.

Salad:  The word “salad” itself comes from the Latin words “herba salta,” meaning “salted herbs,” because greens were often dressed with salt during ancient Roman times.

Coleslaw:  The Dutch word for cabbage is “kool.”  This led to the English “coleslaw.”

Caesar Salad:  The name honors restaurateur Caesar Cardini, who invented it in Tijuana, Mexico, in 1924.  He was actually against the use of anchovies in his dressing, saying the fishy taste came from the use of Worcestershire.

Cobb Salad:  Its name came from its creator, restaurateur Bob Cobb.  He invented the salad in his restaurant in Los Angeles in 1926 as an attempt to use leftovers.

Hear, Here

Become a member of the referral of the month club.

To become a member all you need to remember is: 

Oh by the Way…whenever you come across anyone who is thinking about buying or selling a home and would appreciate my services, please call me with their name and phone number

 and I will be happy to help them.
Hearing loss affects approximately 28 million Americans.  Many of us know a friend or relative who suffers from hearing loss or wears a hearing aid.  In the past, they might not have addressed their hearing problems because they were too ashamed to wear those clunky, all-too-visible hearing aids.  But thanks to modern technology, now models are sleeker and smaller, and with the vast improvement of digital sound, you can even control the background noise level.  With all these advances, not only can hearing problems become less of a handicap, but people no longer need to feel embarrassed about wearing hearing aids.

Audiologists recommend that you have your hearing checked regularly, and especially if you often experience any of the following issues:

· Complaining that people are mumbling or speaking unclearly or too rapidly.

· Having problems understanding speech when there’s background noise.

· Experiencing problems hearing on the phone.

· Asking people to repeat themselves.

If you have additional questions about hearing loss or want to learn about new hearing aid devices, visit www.hearingloss.org for more information.

– Adapted from the San Diego Union Tribune

Could Your Hobby Make You A Millionaire?

Forty years ago, Ed Sobol was selling coats for a living, but his job didn’t exactly inspire him.  His true passion was moviemaking.  He just didn’t know how to break into the business.

Ed had learned much about motion picture techniques by filming his son Steve’s football games.  Though this wasn’t the kind of experience most people would put on their resumé, Ed felt he had talent.  He eventually worked up the nerve to contact Pete Rozelle, the National Football League Commissioner, and offered him $3,000 for the rights to film the 1962 Championship game between the New York Giants and the Green Bay Packers.  At the time, few networks were 
interested in filming the game, so Ed’s intensity and eagerness flattered Pete and he gladly accepted the offer.

Rather than simply recording the game, Ed turned the event into his own version of moviemaking, dramatizing the event with theatrical music, voice-overs, multiple angles, and close-ups – things that nobody had ever done before.  Pete and the rest of the team owners were enamored with the results, and they decided to let Ed apply this same unique filming style to the league’s regular and postseason games.

That was the beginning of NFL Films, a company that now has over 300 employees and a 200,000-square-foot, $45 million state-of-the-art studio that markets films worldwide.  

Ed served as president until 1987 when he turned the reins over to his son, Steve – the same son whose football games first got him started in filmmaking.

– Adapted from Inc.
Did You Know?

A referral is sending someone you care about to someone you trust.
Your referrals are the most important part of my business

and I have represented

 your referrals throughout 

Southern California

 including

 Orange, Riverside, Los Angeles, Ventura and San Diego Counties!

Search for your perfect home anywhere in Southern California at 

www.SothernCaliforniaHomesOnline.com

Thank You for Not

 Keeping Me a Secret…

Not Just The Luck Of The Irish

Although Saint Patrick’s Day isn’t an official holiday in the United States, people still celebrate it with much enthusiasm.  The day, which falls on March 17, commemorates Saint Patrick, who introduced Christianity into Ireland in the fifth century.  Here are some facts about Irish-Americans:
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· The number of Americans who claim Irish ancestry:  34.3 million.

· In Massachusetts, 24% of its population claim Irish ancestry – that’s about twice the national average.

· Thirty percent of Irish Americans over the age of 25 have a bachelor’s degree or higher, and their median annual household income is $48,900.  

· Adapted from the U.S. Census Bureau website

Brad & Hectors’s Home News
Free Information Fax Form

Name: 
 Phone: 

Address: 
 E-mail: 


City: 
 ST:
 Zip: 
  Fax: 


Please (__) Mail (__) Fax (__) E-mail Me The Following Free Info:

 (__)
Please send me information about your free, no-obligation “Home Finder” service in which your computer automatically sends me listing information on homes for sale in any area that I select.

(__)
Please send me the special computer report showing the features and sale prices of the (check one):  (__) five (__) ten (__) fifteen most recent home sales on _________________________________ street/avenue or in the _______________________________________ area.  I can provide you with fast, no-obligation information on homes for sale and homes that have sold by any company:

(__)
Please let me know what the home at ______________________________________________ is listed for.

(__)
Please let me know what the home at _______________________________________________ sold for.

(__)
Please call me to arrange a free, no-obligation market valuation on my house.

 (__)
Please send me more (__) information about or (__) forms for your referral acknowledgement program.

 (__)
Please provide a FREE subscription of your monthly newsletter to the following person.  I understand you will include a note explaining I suggested they receive this FREE subscription, and that they can simply call you if they wish to cancel. (If you have additional names please include them on a separate sheet of paper.)

(__)
Please call me to review my current mortgage and rates.

(__)
Please call me to assist me in getting a new loan for a purchase.

(__)
Please call me to assist me in getting a new loan for an investment property.

Please send a subscription of “Brad’s Home News” to:

Name: 





Address: 




City: 
State: 
 Zip: 


Hector Valdez (858) 603-9679, fax (858) 259-6803, Hector.Valdez@MeridiasCapital.com
Fax this form to (858) 676-1933 or mail it to: Brad Butner, 
11702 Via Chona San Diego, CA 92128 or just call me at (858) 204-8002!
www.SouthernCaliforniaHomesOnline.com  e-mail:  Brad@Brad-Butner.com
This newsletter is intended for entertainment purposes only.  Credit is given to the authors of various articles that are reprinted when the original author is known.  Any omission of credit to an author is purely unintentional and should not be construed as plagiarism or literary theft.  

Copyright 2004 Brad Butner.  This information is solely advisory, and should not be substituted for medical, legal, financial or tax advice.  Any and all decisions and actions must be done through the advice and counsel of a qualified physician, attorney, financial advisor and/or CPA.  We cannot be held responsible for actions you may take without proper medical, financial, legal or tax advice.

May I Ask You to Call Me?
Just a quick note, to let you know how I can best serve the people you refer to me. 
Recently a client asked, “What is the best way to refer people I care about to you?”  The reason he asked was that in the past few weeks, he had recommended a friend and a colleague to me.  I asked him the names of the people he referred.  To our surprise, none of them actually contacted me.
The advice I gave him was to call me directly whenever he knew someone who could benefit from my service, and we could discuss the best way for me to connect with his friends and family.  The good news is, now my client is calling me directly whenever the people he cares about need my service.  The result is that his referrals are getting the advice they need to make the wisest real estate decisions.
When you want to refer a family member, friend or colleague to me, simply call me directly so we can discuss the best way to approach them.  Remember, a referral is sending someone you care about to someone you respect.
Brad Butner, Your Real Estate Consultant For Life...858-204-8002
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