IT'S NOT WHAT YOU SELL IT FOR,
BUT WHAT YOU GET TO KEEP THAT COUNTS

The Profitable Use of Every Dollar of Your Real Estate Equity

Answering Mature Property Owners’
15 Most Frequently Asked Questions
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| | ABOUT SENIORS REAL ESTATE SPECIALISTS®

Seniors Real Estate Specialists (SRESE) are licensed salespeople or brokers. members
m good standing of the National Association of REALTORSE, who have taken the
additional hours of traming needed to help senior clients make wise decisions when
buying, selling or investing in real estate. Many seniors have not invested or sold in
vears and their issues, requirements and needs are special i order to protect and

enhance their equity.

SRES designees belong to the Senmior Advantage Real Estate Council®
(SARECE) which offers the SRES designation nationally to those REALTORSE
who have demonstrated the requisite knowledge, expenience. insight and expertise
to be a Semors Specialist. The Council also offers 1ts members frequent updates

on senior housing issues.

The REALTOR® who delivered this Special Report to yvou 1s a member of the
Senior Advantage Real Estate Council. having earned the prestigious and
nationally recognized designation - Seniors Real Estate Specialist (SRES®). For
more mformation about this program, call your REALTORE or email them from

the council’s web site at www seniorsrealestate com.
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*One good real estate investment is worth a lifetime of labor.”

Throughout most of the country, substantial appreciation has occurred with
properties owned for 20-30 years or more. For most of us, the value of our home
or income property 1s crtical to our financial secunity. Clients over 33 are
preparing to sell, retire, and/or relocate. Most of them are realizing that their
property’s equity is needed to maintain their current lifestyle. Expernience and

trammng over the vears should led us to become an expert in learning to Save

every dollar possible for our clients.

In other words, 1t’s not what you sell it for but what you get to KEEP

thar counrs.

Experience has proven that proper planning for the eventual sale of vour personal
residence or investment property, with competent professionals, is absolutely
critical. Why? Because you and your family's short and long term financial
security 1s at risk. In all too many instances, ] have witnessed people being
trapped into making bad, irreversible real estate and investment decisions.
Without the professional input of an experienced Seniors Real Estate Specialist®,
a thoroughly prepared plan. and a top financial team. many semiors and their

families have lived to regret those snap decisions.

The purpose of this report is to trigger vour thought and planning processes.
The real estate problems and 1ssues facing us. as seniors, are very different from
other property owners. A properly planned real estate strategy can help provide

vou and your fanuly with a comfortable income for the rest of vour life.
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